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Architectural Photography

he way people are viewing prospective homes has changed drastically over the years. Today, many buyers

www.montereyherald.com are searching for listings online and viewing properties virtually before committing to seeing it in person.
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Painting a beautiful
portrait of your home
will heighten the amount
of traffic and interest it
garners from those in the
market. Consider hiring a
local architectural pho-
tographer to highlight
your home’s image. They
will take advantage of dif-
fering lighting, styling and
perspective techniques
that can make the differ-
ence between selling your
property and remaining
on the market.
Photos Reach

the Masses

A report by the National
Association of Realtors
states that nine out of 10
house hunters searched
online during their
home-buying process.
Fifty-two percent involved
in the study chose online
re-search as their first step
in the process.

In addition to meeting
the specifications of the
house that is right for
them, users heavily rely on
a property’s pictures when
making the decision to
view the home in person.
If the images representing
your home fail to impress
a buyer, the chances of
them physically visiting
the home drop dramati-
cally.

Hiring a photographer
who is an expert in archi-
tectural images can get a
potential buyer through
the door.

Real-Estate
Photographer vs.
Architectural

Photographer
While these two groups
of professionals each

have their place in the real
estate world, an architec-
tural photographer is far
more involved in staging,
approaching and styling
your home for the photo
shoot.

So, what's the big dif-
ference and does it really
matter when selling your
home?

Typically, real estate
photographers will do a
quick run through of your
home, snapping pictures
they feel highlight its sell-
ing points. This group is
relatively inexpensive but
may lack the detail that
is sometimes necessary
in moving a home off the
market.

Hiring an architectural
photographer will require
several meetings in your
home to determine how
he can showcase the char-
acter of the space. He will
usually be very involved in
staging the home to ap-
peal to the market you are
targeting.

Finding the right
Photographer for You

If you are selling your
home through a Realtor,
she likely will have an
internal photographer
in charge of capturing
photos.

If you decide to sell your
home yourself, it will be
your responsibility to find
a suitable professional.
Check out the American
Society of Media Photog-
raphers for a list of names
you can research, or call
around to your friends
and family members to
see if they have any local
connections.

L —
UNPARALLELED EXCELLENCE

MENENDEZ

E——
UNMATCHED REPRESENTATION

“Out of the 5 very different experiences with 5 different
Realtors and 5 different agencies, Olga Menendez was
far and above the best Realtor”.

“We were so impressed with her knowledge and pro-

fessionalism, we asked her to represent us (the buyer)
as well”.

“An excellent negotiator and is always looking out for
the best interests of her client”.

“Olga had that “Wow” factor”.

831.277.4214 » Broker Associate ® OlgaMenendez.com ¢ calRE# 01245314
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JEANNE SMITHER Osio
www.JeanneOsio.com

831.320.6382 ¢ jeanne.osio@cbnorcal.com * CalBRE# 01147233

P AT PARRISH

patparrish.cbintouch.com

Born and raised on the Monterey Peninsula, Jeanne

has been helping her clients buy and sell real estate
here for over 20 years. She has been a strong part of
83" _595_5043 the Coldwell Banker sales team, achieving the Diamond, Sterling and

President’s Club honors most years. She worked for a title company for

patparrish2012@gmail.com
DRE # 00482216

many years before becoming a real estate agent, which advanced her

knowledge in the real estate buying and selling process.

As a Broker Associate who has maintained the status * Member of NAR and MCAR.

Of TOp Producer {:Of mos’r OF her 40 yec”. Reo| Es’ro’re * President’s Club, Diamond and Sterling Club Honors
Career, PAT PARRISH prides herself on dedicating her
life to her family, friends and community. Her primary
goal is to make buying or selling a home an exciting,
Comforfqble Gnd secure experience for every Clienf‘ Please call or text Jeanne at 831-320-6382, or contact her by email at

jeanne.osio@cbnorcal.com for all your real estate needs.

COMING SOON! SOLD IN 8 DAYS!

Majestic Mediterranean ® $9,500,000 “SEA STAR” - Carmel-by-the-Sea

It has always been Jeanne's goal to treat her clients as she would her own family
when helping them buy or sell a home in this beautiful area she loves to call home.

SENIOR REAL ESTATE SPECIALIST CERTIFIED

KRIS & BRIAN BUTLER

Elegant ocean view estate perfectly placed just around the corner from The 831 915.8330 o kristin.butler@cbnorcal.com » CalBre# 00872084
Lodge at Pebble Beach. Features 5 bedrooms, 6+ baths, office, game room, 831 241.4259 * brian.butler@cbnorcal.com o CalBre# 01468232

media room, impressive wine cellar, elevator and separate guest cottage.
Call for private showing: Kris Butler (831) 915-8330 www.ButlerTeamCarmel.com

Monterey Herald * www.montereyherald.com * Who’s Who in Real Estate, Monday, April 30, 2018 3



Karen Calley

Dynamic. Dependable. Local.

A proud, long-time member of the Coldwell
Banker team, Karen values the advantages of a
local yet globally based company.

Actively involved in many facets of our Peninsula,
and a resident in the Peters Gate area of Monterey,
she can show you how her insider’s knowledge
can guide both buyers and sellers to the best
decisions for their families.

Actively selling and listing Monterey

Peninsula properties...
New Listing - 10 Cramden Drive - $1,325,000

Some recent sales...
Sold - 799 Grove Street - $735,000
Sold - 1121 Pacific Street - $717,000
Listed - 42 Ralston Drive - $717,000
Listed - 1301 Shafter Avenue - $880,000
Listed - 103 Laguna Place - $1,375,000

831-809-0532
karen@karencalley.com
CalBRE #00940011

Coming Soon
Pebble Beach Town Home - $4,800,000

A rare 4 bedroom/4 bath town home with the most incredible views
of Point Lobos and Carmel Bay. Appointment only.

Sharon Pelino | Global Luxury Specialist

CalRE #01274281

Coldwell Banker-Del Monte Realty Residential Brokerage

The Shops at the Lodge | Pebble Beach, CA

Direct: 831.277.7700 | Office: 831.626.2223

Email: sharon.pelino@cbnorcal.com | Website: www.SharonPelino.com

THE BOGGS TEAM

Peter Boggs was born into a real estate
family. He is a third generation California
realtor. The business comes naturally

to him, as he and his family have sold
and "flipped" numerous homes, owned
investment properties, and taken part in
several 1031 exchanges.

His background in and passion for real
estate attests to his commitment to
upholding the highest ethical standards
while providing an elevated level of
customer service. With Peter's innate
passion for people, it's no surprise he's
determined to help his clients find the
perfect home of their dreams.

PETER BOGGS
831.884.3919

peterboggsrealtor@gmail.com
PeterBoggsRealtor.com
CalBRE# 02019610

Annette Boggs is a leading agent on the Monterey
Peninsula. Her unique strategic approach to
understanding and representing clients in all aspects
of the buying and selling experience puts Annette in

a class of her own. A consistent top producer with an
exceptional reputation and deep knowledge of the
Monterey Peninsula market, she is hard-working and
proactive, committed to quality and to upholding the
highest ethical standards. Annette has been working on
the Monterey Peninsula for more than a decade.

The daughter of real estate brokers, Annette grew

up in the business and learned quickly what it takes

to deliver outstanding results for clients. That same
uncompromising focus on guiding her clients intelligently
through every step of the process has shaped Annette’s
own success in real estate. Annette continues to be one
of the Top Agents at Coldwell Banker.

ANNETTE BOGGS

831.601.5800
annetteboggsrealtor@gmail.com
AnnetteBoggs.com

CalBRE# 01317801
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Power Washing the Exterior

B efore you put your home on the market, it is easy to get lost spending resources and time to ensure the interior of your home
is in peak condition.

Don't forget about curb
appeal. Is the exterior of
your home just as beauti-
ful as the interior?

Power washing the exte-
rior of your home can give
great visual advantages to
potential buyers. Con-sid-
er hiring a professional
to refresh the exterior
of your home and draw
people in.

Remember, while the in-
terior of your home might

be what blows away an
interested party, it will
be the curb appeal that
makes the first impres-
sion.
Why Power Washing
is Important

Did you know that
changes in weather can
drastically weaken the
integrity of your home's
siding? Climates that
experience harsh winters
are at a greater disadvan-

tage for stains and grime
to develop and cause
permanent damage. Pow-
er washing will eliminate
mold and mildew before
siding re-placement is
necessary.

Making your exterior
shine is an awesome way
to entice buyers into a
welcoming environment
and shows potential
buyers how beautiful the
home can be.

Hiring a Professional

Deciding to wash your
home by hand is not only
time consuming but can
be extremely dangerous.
Climbing ladders and
scrubbing stains that have
set in creates serious
falling dangers. Instead of
put-ting yourself at risk,
contact a local pressure
washing professional to
safely get your home
ready for the market.

These impressive ma-
chines are much more
effective than traditional
scrubbing. The incred-
ible strength of a pres-
sure washer effortlessly
removes filth and grime
that has attached during
changing weather.

With this great pressure
comes the chance of
significantly damaging
your siding. A professional
will use the techniques

needed to perform this
job without chipping the
surface.
Other Areas

When hiring a power
washing service, don't for-
get your fence, porch or
driveway. These versatile
machines can clean much
more than just a home's
siding. Make sure to pay
attention to other areas
of your home to create an
amazing environment for
visiting buyers.

Simple Repairs Before Listing

hen selling your home, you will reach a much broader audience by offering a move-in ready property. Potential buyers
might turn the other way if serious updating and repair work is required.

Before placing your home
on the market, these
simple repairs can turn a
big profit and boost the
chances of making a quick
sale.

Fixing Up the Kitchen

The kitchen is one of the
focal points for homebuy-
ers considering a property.
This room is commonly
used for entertaining and
creating wholesome family
memories. A kitchen in
impeccable condition will
increase the value of your
home and grab a buyer’s
attention.

One of the most com-
mon problems in modern
kitchens are leaks under
the sink. The amount of
damage this can cause de-
pends on the seriousness
of the issue. However,
whenever water is no-
ticed, it is imperative to
correct the issue as soon
as possible.

Uncorrected leaks will
not only raise the wa-
ter bill but can wreak
havoc on your floor and
surrounding cabinets.
Trapped moisture in floor
coverings also can be-
come a breeding ground
for dangerous mold.

Consider hiring a pro-
fessional plumber to find
the source and correct the
leak. Potential buyers will
likely be turned off by a
kitchen that has suffered
from water damage or an
unresolved leak.

Refresh Walls
A fresh layer of paint can
completely change the im-
age of your home. Before
inviting potential buyers
in, make sure your walls
have been updated. It's
easy, affordable and quick.
It is recommended that
you remove any dated
wallpaper and paneling
to provide a clear slate for

a buyer. Once your walls
have been cleared, you
should repair any damage
and apply paint in a neu-
tral color.

Bathroom Updates

Pay attention to the
integrity of the objects
in your bathroom. Is the
vanity in good working
order, or are there chips
in the ceramic or stains in
the sink?

The bathtub is another
place where stains are
common. If replacing
these are not in the
budget, con-sider hiring
a professional to refinish
them.

Buyers will pay a lot of
attention to a master
bathroom, so be sure it is
in peak condition.

Meet Queente...Your Local Monterey

Peninsula Real Estate Expert!

Queenie is a Real Estate Broker,

Speaker, Writer; Author and Nation-

ally known Real Estate Expert in
Sales and Marketing. She lives

and works here on the Monterey

Peninsula. If you have a dream

to buy or sell here, give her a call

and she will make it happen!

Shirleen "Queenie” Von Hoffmann
www.thequeenofdream.com

shirleen@thequeenofdream.com

(916) 204-4643 * CalBRE# 00996357
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Suzanne Menendez-Herbst Maria Betts

Broker Associate®

) Realtor®, GRI
Office: (831) 6461401 x120 L
Mobile: (831) 809-0614 Office: (831) 646-1401 x122

Home: (831) 484-1439
Mobile: (831) 214-6718
DRE# 00796167

mbetts 1940@mariabetts.com
www.mariabetts.com

suzanne@shanklerealestate.com
suzannesellsmonterey.com
DRE# 01236254

Everyone knows...it's all about experience.
As a retired executive of Pacific Bell, Suzanne brings over 15 years of marketing and

sales experience to the real estate industry. Add to that 20 years of listing and selling The difference between Orqury and extraordlnory is that

homes and 5 years of having been a co-owner and Managing Broker of an established little Some’fhlng extra. Maria has been Se”lng real estate
real estate office in Monterey. With her extensive background and knowledge of since 1980. She has the professionq| experience, personal
Monterey County as a third generation native, you have someone who would be.o integrity and sensitivity to make buying or se||ing your home
tremendous asset fo anyone seeking to buy or sell a home. My level of personal client - . . .
service will go far beyond your expectations...| believe Real Estate requires a unique a smoother, more fUH:'”'“g fransaction. Maria was born in
awareness of the community fo match unique needs of clients. Suzanne earned the Germany and educated in Switzerland and Englond.

Monterey County Local Area Specialist designation. She is also on the Grievance . . . . -
and Professional Standards Committee and was voted on to the 2018 Board of Maria believes that her commitment fo consistent service is

Directors for the Monterey County Association of Realtors. the key to her success.

“At Your Service since 1982"

Dean Provence
Broker Associate®
Mobile: (831) 277-8622

dean@shanklerealestate.com
DRE# 00833476

Chris Kandell

Broker Associate®

Office: (831) 6461401 x344
Mobile: (831) 7177935
chris@shanklerealestate.com
DRE# 01908447

A local in every sense of the term, Chris Kandell was born and raised in Monterey Experience Matters
and gained exposure fo the real estate business from a young age as he witnessed his

three Uncles redeveloping real estate around the Peninsula. Employed since the age Serving your Real Estate needs since 1982.

of 13, Chris understands the value of hard work. Buying or Selling, let me guide you to a successful close.
Licensed at the age of 21, Chris has owned and invested in real estate for several | would be honored to be interviewed for the |ob as your Realtor.
years. His background includes experience in Loan origination, Commercial Real ” . . ,
Estate Sales, and Residential sales on the Peninsula. We boughl: five houses with Dean’s help
An active community member, Chris is a proud member of the Elks Lodge and is the He is professional, reasonable and patient.
youngest member to be admitted to the Pacheco Club where he now serves on the “He provided us honest opinions, and we trusted his judgment.”
Board of Directors. He also volunteers his time as a Big Brother mentoring young men ” . . . ”
through the national non-profit organization. We have recommended his service to lots of friends.
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Jason Montgomery
Realtor®

Office: (831) 6461401 x336
Mobile: (831) 521-8497

jason@shanklerealestate.com
DRE# 01519124

As a Monterey native, Jason has extensive knowledge
of the Peninsula as a whole. Whether you're a first time
buyer or a seasoned investor, Jason has the experience,

knowledge and ability to guide a smooth transaction.

His shining professionalism brings to the table years of

diverse experience in residential finance and home sales.

If it's time to make your next move, give Jason a call.

Jon Meeske
Realtor®

Office: (831) 6461401 x369
Mobile: (831) 238-4401

jon@shanklerealestate.com
DRE# 02049699

Whether you are a Buyer, Seller, or Investor, let me assist you with

Jeannie Ferrara, Realtor®
14 Years of Experience
(831) 236-1111

jeannie@shanklerealestate.com

DRE# 01464647

Selling Your Home or Income Property?
This is what one investor has to say about Jeannie:

“Jeannie’s knowledge and expertise in the local real estate market was significant in the successful
sale and purchase of several investment properties. Jeannie took the time to identify my needs and
immediately reached out to me when she found an incredible income property in a spectacular
location. Through her hard work and diligence she quickly sold two of my properties, which
enabled me fo close escrow on all three properties to complete the complex 1031 exchange
within the critical time frames. Her genuine concern to ensure that my best interests were met
throughout the process was invaluable! | highly recommend Jeannie, and I'm looking forward to
our next real estate fransaction. She has truly been a blessing.” Sylvia in Monterey

George East, MBA

Broker Associate®
Mobile: 831-241-8666
georgeast@comcast.net
DRE# 00412916

George came to Monterey by way of the U.S. Navy, and
has been a successful Real Estate Broker on the Peninsula
since 1973. If you are selling, his goal is for you to obtain
the most amount of money, in the least possible time, and
with the least inconvenience to you. If you are buying, he

finding the right property or the right buyer for your real estate needs.
| have been a local business owner from the age of 19 with a successful
business career for over 35 years on the Monterey Peninsula. Having built
our family home in Monterey, | am familiar with the construction industry.
Being a local resident for over 50 years and growing up here, | can assist
you with my knowledge of our beautiful coastal community, its schools,

fluctuating weather, and traffic patterns. | am proud to be on the
Shankle Real Estate Team providing great service, professionalism, and
honesty with a commitment to protecting your interests from start to finish.

will find you a home that will be a good investment and a
great place to live.

e OUT WEST LIST WITH EAST
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Shellie Davis

Realtor®
Office: (831) 6461401 x337
Mobile: (831) 320-7748

shellie@shanklerealestate.com

Tom Verga

Broker Associate®

Office: (831) 6461401 x334
Mobile: (831) 9174411
tom@shanklerealestate.com

DRE #01978054 DRE# 00295648
Having entered the real estate industry as an appraiser in Tom Verga was born and raised in Old Monterey and has held a
2003, Shellie has vast knowledge in market analysis, land and site Real Estate License for over 30 years. If you need to buy or sell real estate on
valuation, and economic effects on property values. This enables her to stay the Monterey Peninsula, he “...is a good guy to know.”

on the leading edge of the real estate market and better serve her clients. During his business career, he owned and managed Old Capitol Mortgage,

Here is what one of many clients has to say: making thousands of loans throughout the Peninsula. He served as a Director
“Shellie Davis is a real go-getter. She understands the marketplace, el St Diresier 2 e Beard of Aealisrs, sy 6l
develops a market strategy and executes. the Monterey History and Art Association, Director on the SVMH Board of
Professional, Honest and Hard Working. She gets 5 Stars from me.” Governors and served in the military.

- Tom Nunes, Nunes Company, Inc. Local ¢ Knowledgeable ¢ Experienced

Michelle brings extensive knowledge of the area and current market conditions.
With 30+ years of experience in Real Estate Sales, Escrow and Property Management,
Michelle will be an asset in assisting you in both your sale and purchase of Residential,
Commercial, Income or Vacation Properties.

What are people saying about Michelle?

“Couldn’t have gotten through this purchase without Michelle. She was professional, creative, supportive, and
there for us at a moment’s notice on many occasions.” — Zillow User in Pacific Grove, February 2018

“Michelle made the whole experience of buying our first home great. Her experience in the business and as a local
really made the process quick and smooth. She knows how to get it done!” — Zillow User in Monterey,
December 2017

“Vision without action is a daydream.”

Let Michelle make your visions and dreams come true.

Michelle Spataro-Russell, REALTOR®
831-320-0201 * michelle@shanklerealestate.com ¢ DRE# 01944339
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REAL ESTATE

Stuart Shankle . . . Greg Shankle
DRE# 01308343 Personalized, Not Franchised, Since 1956 getired

Shankle Real Estate, Inc. Agents are some of the most
experienced Agents on the Monterey Peninsula.

Mary Maria Betts Ted Blocker Sarah Borgomini Miki Brennan Shellie Davis
Gorette-Ayers DRE# 00796167 DRE# 00698640 DRE# 01455521 DRE# 00513440 DRE# 01978054
DRE# 01458064
George East Jeannie Ferrara Joanne Garden Suzanne Chris Kandell Victor Lourenco
DRE# 00412916 DRE# 01464647 DRE# 00978911 Menendez-Herbst DRE# 01908447 DRE# 00522462
DRE# 01236254
Jonathan Meeske Jason Montgomery Pam Pantzis Dean Provence Michelle
DRE# 02049699 DRE# 01519124 DRE# 01191464 DRE# 00833476 Spataro-Russell
DRE# 01944339
Mario Torrente Tom Verga Colleen Yaklich
DRE# 00515075 DRE# 00295648 DRE# 01001845
See us See us

www.SHANKLEREALESTATE.COM
261 Webster Street | Monterey, CA 93940 | Tel 831-646-1401 | Fax 831-373-7341

on Facebook! on Yelp!
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Are You Due for a Roof?

O

keeping you from making the sale?

A great way to get an
idea of the integrity of
your roof is to hire a pro-
fessional inspector. They
will give you an informed
opinion that will impact
your decision to make the
repair or adjust your ask-
ing price accordingly.

Keep in mind, buyers will
request their own inspec-
tor to analyze the roof, so
it's in your best interest
to understand where you
stand.

Is it In Your Budget?

Of course, the first thing
you should ask yourself
before investing in a new
roof is whether it makes

sense to spend money on
a home you are planning
to sell.

If you will be required to
take out a home equity
loan to make the repair,
it will need to be satisfied
upon making the sale.

It also could affect your
credit score.

On the other hand, if
you have already noticed
leaking inside the home,
a repair is needed before
most buyers will consider
making an offer. Leaking
roofs lead to damage of
other components of a
home that can quickly
cause you to incur more

expense than just replac-
ing the roof.

Choosing Roofing

Material

There are several differ-
ent options available when
choosing the material to
construct your new roof.
They each have unique
advantages and disadvan-
tages.

Metal: Available in steel,
aluminum, copper and
alloy strips, metal roofs are
easy to install and in-cred-
ibly lightweight. They can
be noisy during rainstorms
and might dent during a
hail storm.

Asphalt shingles: The

most popular type of
shingles, these will typically

last 30 years. However, they
are more vulnerable to high

winds than other types.
Fake slate: Beautiful
composite blends of plas-
tic, clay, rubber or asphalt
make up incredibly durable
shingles. They are much
more slippery than other
types, so maintenance can
be dangerous.
Return On Investment
A new roof is a great
selling point when offer-
ing your home. When you
advertise that this major
expense has already been
undertaken, your listing

will stand out to potential
buyers.

The value of your home
also will increase, so make
sure to get an appraisal
after the renovation is
complete. Consider the

ne of the most intimidating considerations homebuyers face is considering a property in need of a new roof. This repair
is expensive and labor intensive and may cause potential buyers to move on to other homes. Is your deteriorating roof

price you paid when pre-
paring your asking price.
This is an investment that
will be largely returned
upon a sale.

Need a Home?

We Have Inventory...

Marina
Seaside

Monterey Dunes

Pacific Grove

TeamJette.com

We are a Top Producing Listing Team Specializing in neighborhoods that we
know intimately and love immensely.

Juliette “Jette” Ferguson, Broker-Associate, MBA, CRS DRE:01405735
Natalie “Nat” Orrick, Team Agent, BA, DRE:01433786

Jette Ferguson
Real Estate Group, Inc

831.402.3800

I'm Nat

['m Jette
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Sotheby’s

INTERNATIONAL REALTY

“With over 45 years of experienece in Real Estate
not only do I represent high end properties
I also specialize in land, vinevard properties

horse properties and ranches.”

TERRENCE PERSHALL
831.247.6642

MistySpindrift.com PershallRE.com

162 SPINDRIFT ROAD | $9,995,000 63 SPANISH BAY CIRCLE | $2,975,000

This spectacular property was the setting for the final scene in the movie. Perched on the cliff Spacious Spanish Bay unit on golf course. This quality townhome has three large en-suite
above the wild and beautiful Carmel coast, this 1.25 acre compound features a completely bedrooms plus a spacious office/den. Two master suites, one upstairs and one downstairs
remodeled 3bd/3ba residence and one-bedroom guest house. Contemporary in style but with fireplace. Soaring ceilings give this unit an open and airy feel. Kitchen, living room, and
warm in atmosphere, there are fireplaces in both the main residence and the guest house patio overlook the 12th tee and fairway of the Links Course. Sold fully furnished and ready
with a chefs “galley style” kitchen in the main residence. See the ocean in all of its moods from to occupy.

every room in the house.

TERRENCE.PERSHALL@SOTHEBYSHOMES.COM PERSHALLRE.COM DRE# 00621588
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JACQUIE ADAMS

30 Year Resident of Monterey Peninsula
Expertise in All Price Ranges
Board Member of The Living Breath Foundation
Top 20 for Highest Units Sold 2017 | Sotheby’s International Realty

jacquieadamshomes@gmail.com
831.277.0971 | DRE#01702965

LISA BARKALOW

Listen first.
Lisa listens carefully. Then she goes to work for you.
An experienced agent who has lived on the
Monterey Peninsula for over 40 years.

lisa@lisabarkalow.com
831.594.2155 | DRE#01491728

Looking For Someone Who Cares?

STEVE HUNT

President Elect Marina Rotary
Public Works Commissioner - City of
Marina

e  Cofounder & Officer of Otter Bay Water
Polo a 501(c)(3) Charitable Organization
Sold over 50 units in less than 4 years
Top Producer first 3 years as a realtor at
Sotheby’s International Realty
Lead all Marina Resales 2015
Lead all Marina Volume 2016

steve.hunt@sothebyshomes.com
831.601.2200
DRE#01953808

A Wealth of Local Wisdom

JOE SMITH

e Monterey Peninsula Native, raised his family
in Pacific Grove
Full Time Agent for Over 17 Years

e  Certified Residential Specialist Designation
(Less than 3% of Agents)

e Community Involvement in Chambers and
Kiwanis

e A Sotheby’s International Realty
Top Producer

joe.smith@sothebyshomes.com
831.238.1984
DRE#01335794
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Pebble Beach

1049 MARCHETA LANE

SOLD: Fabulous frontline single level 17 Mile Drive over looking 16th MPCC Shore
course with 180 degree ocean sunset views. Dreams do come true! $4,900,000

Your referral is the best compliment I can earn!

DEANE RAMONI

831.917.6080
DRE#01265751

Pacific Grove’s White House

626 HILLCREST AVENUE

The perfect home in the perfect neighborhood topped off with an indoor swimming
pool. 4bd/4ba a must see to appreciate. $1,899,000

Proudly representing properties in ALL price ranges.

J.R. ROUSE

831.277.3464
DRE#01299649

WHIZ LINDSEY

Buyers and Sellers trust Whiz for her knowledge and professionalism.
They rely on her expertise for their real estate needs.

Energetic | Hardworking | Dependable

whiz.lindsey@sothebyshomes.com
831.277.1868 | DRE#01276877

The Local’s Expert
ARLEEN HARDENSTEIN

Living & Working on the Monterey Peninsula

ARLEENHARDENSTEIN.COM
831.915.8989
DRE#01710953
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The Curious Case of Rent Control sy scott Dick, Ed.D.

Rent control is a topic
that generates a lot of
heat, but little light. Rent
Control discussions seem
to center around the “in-
justice” of the perception
of “out-of-control” rents
that must be reined in to
achieve local social and
economic justice for the
community.

In general, people may
frame the issue as a social
justice problem that
demands that rents are
limited to what is “fair” for
the average renter. Others
might also frame the issue
as an empowered adult
issue that demands that
since renters voluntarily
choose where to live, the
cost of rent ought to be
the main determinant
where a renter might live.

Most importantly, it is far
more effective to weigh
the evidence regarding
rent control to shed light
on a complicated eco-
nomic issue instead of
attending to emotions or
"gut” feelings. In the in-

terest of brevity there are
eleven main points sup-
ported by the evidence
contained in four of many
peer reviewed journal ar-
ticles available for review
by policy makers and
members of the public
interested in the topic (the
references are listed at the
bottom of the page). The
eleven points are:

1.There is no means test-
ing to determine who may
consume a rent controlled
unit; you could be a mil-
lionaire and still lease and
continue to live in a rent
controlled housing unit.

2. Only people who have
money or connections
can find rent controlled
apartments.

3. Many rent control
policies don't allow for
increased rents due to
property tax increases,
new sewer or other infra-
structure assessments - so
those direct costs are later
added to the rent base in-
creasing rents even higher.
4. Rent control is a tax on

property owners that is
paid to renters as a subsi-
dy. That's unfair and puts
the burden on one class of
people subsidizing renters
when that subsidy should
come from public policy
programs.

5. Jurisdictions are re-
quired to spend hundreds
of thousands (sometimes
millions) of dollars manag-
ing the local rent control
program.

6. Property owners remove
properties from the rental
market and sell them to
people who will live in
them or use as a second
home - removing long-
term rental units from the
market permanently.

7. People in rent con-
trolled apartments stay
almost four times as long
as renters in non-rent con-
trolled apartments.

8. Property owners con-
vert rental dwellings to
condos or tenant-in-com-
mon properties - remov-
ing long-term rentals off
the market permanently.

First-Time Homeowners

One of the most exciting
experiences in one’s life is
purchasing a first home.
The overall experience
will leave you with a sense
of pride but also can
introduce drastic changes
for which you might not
be prepared.

Rents are on the rise.
By committing to a fixed
mortgage, you can ensure
you pay the same premi-
um for the duration of the
loan. This is a great bene-
fit of home ownership, as
rent can increase as soon

as a lease is up.

Transition from

Renter to Owner

While you will experience
a new type of freedom
once you end a lease
and obtain the keys to
your first home, there are
important differences to
remember as you transi-
tion into an owner.

The cost of owning a
home is far more involved
that simply paying a
mortgage. This is one of
the main differences from
renting as most other es-
sential costs are covered
by a landlord.

Even when you commit
to a fixed mortgage, your
property tax and insuranc-
es can fluctuate with time.
Make sure you're leaving
room in your budget to
cover these costs when
preparing to make an
offer.

You also might find it
helpful to acquire the
help of a professional
accountant when you file
annual income tax returns.
Owning a house creates
drastic changes to how
you file, as your interest
and property taxes are

(continue on page 18)

9. Rent controlled units
tend to cluster together
creating disadvantaged
neighborhoods that
weren't disadvantaged
before rent control was
imposed - with fewer col-
lege graduates, higher un-
employment and decayed
properties that lower rents
across the neighborhood.
10. Rent control leads to
gentrification that further
erodes lower economic
status renters’ ability to
rent units in “desirable”
neighborhoods.
11. Raises rents across the
entire jurisdiction’s rental
base which does not help
the very people rent con-
trol is designed to help.
Instead of rent con-
trol, policy makers must
honestly examine the
evidence that indicates

that high rents are not

so much a product of
greedy property owners or
management companies,
but by the manmade re-
strictions on constructing
affordable housing units
in their own jurisdictions.
However, it can be done.
In the Monterey County
area there are workforce
housing successes that
have relieved the burden
on renters. The units built
by the Pebble Beach
Company and Tanimura
& Antle demonstrate that
investing in, and creating
appropriate housing works
in our community.
Diamond, R., McQuade,
T., & Qian, F. (2018). The
effects of rent control
expansion on tenants,
landlords, and inequality:
Evidence from San Fran-

cisco. National Bureau of
Economic Research, Work-
ing paper 24181. http://
www.nber.org/papers/
w24181

Gilderbloom, J. 1., (2007).
Thirty years of rent control:
A survey of New Jersey
cities. Journal of Urban
Affairs, (29) 2, 207-220.
Mason, C., & Quigley, J.
M., (2006). The curious
institution of mobile home
rent control. Journal of
Housing Economics, 16,
189-208.

McFarlane, A., (2003). Rent
stabilization and the long-
run supply of housing. Re-
gional Science and Urban
Economics, 33, 305-333.

RESIDENTIAL PROPERTY SPECIALIST

831.905.5158
DRE#01309232

DEBBIE HERON

Service you deserve. A person you trust. Call me today.

DEBBIEHERON.COM
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Geoff Jeremy George Rita
Arnold Barrett Fusco Lewis

Realtor® | CalDRE#02036451 Realtor® | CalDRE#01414802 Assistant Managing Broker Managing Broker | CalDRE#00909747

Lore Lindsay LUANN

Patrick
Lingner Loveday Meador Norris
Realtor® | CalDRE#00788278 Agent Services Manager Realtor® | CalDRE#01984843 Realtor® | CalDRE#01961932

Mike Melissa Ryan Stacey

Proto-Robinson Radowicz Rhoads Schrader
Realtor® | CalDRE#01871297 Realtor® | CalDRE#01316691 Realtor® | CalDRE#02055454 Realtor® | CalDRE#01929589

Moo

REALTY

MontereyCoastRealty.com
-831.624.2300

BOARD af REGENTS

Y Connie Jim Jennifer Ben

REAL ESTATE

T Snowdon Somerville Veitengruber Zoller

Broker Associate | CalDRE#00542946 Broker Associate | CalDRE#01368907 Realtor® | CalDRE#01971299 Realtor® | CalDRE#01967810
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The Leaders in
Luxury Real Estate

Carmel Realty Company is an over 100-year-
old Real Estate brokerage specializing in
luxury real estate in Carmel, Pebble Beach
and Carmel Valley. Our Realtors specialize in
high-end real estate, whether it's homes for
sale in Pebble Beach with golf course views or
oceanfront houses in Carmel.

COURTNEY REBECCA DanNa CHRIS & CARRIE
ADAMSKI ‘WOLF ARNOLD BAMBACE BAUMGART

Broker Associate REALTOR® REALTOR® REALTOR® | REALTOR®
CalDRE#01444609 CalDRE#01706104 CalDRE#01731448 CalDRE#01435699; CalDRE#01453222

MARK DUCHESNE & BoOBBIE SUSAN Nick ALEIX MALONE
Lisa TALLEY DEAN EHRENPREIS FREELAND GLASER HobGes HobGEs

Broker Associates REALTOR® Broker Associate REALTOR® REALTOR® Broker Associate
CalDRE#01046446; CalDRE#01401218 CalDRE#01136716 CalDRE#01318403 CalDRE#01190153 CalDRE#01905612 CalDRE#01471087

MARCIE Doua LiNnDA SHERI VICKI & BILL
LowEe MCcCAULAY MCcKENZIE MILLER MITCHELL MITCHELL

REALTOR® REALTOR® REALTOR” Broker Associate REALTOR® REALTOR?, Broker, Managing Directors
CalDRE#01484718 CalDRE#: 01824908 CalDRE#01912189 CalDRE#01833714 CalDRE#00909043 CalDRE#00541827; CalDRE#00479008

CARMEL REALTY COMPANY TR

ESTABLISHED 1913 CARMEL - PEBBLE BEACH
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MARK MARY SARAH PauL PETER CHRISTINE
BAXTER BeLL BouUcHIER BRrROCCHINI BUTLER CHIN

REALTOR® REALTOR® REALTOR® REALTOR® Broker REALTOR®
CalDRE#01800234 CalDRE#00649274 CalDRE#01314765 CalDRE#00904451 CalDRE#01222453 CalDRE#01006898

DavE COURTNEY LyNN GREG STEVE SHELLY
HowarTH JONES Knoor KRAFT LAVAUTE MITCHELL LyNCH

REALTOR® REALTOR® REALTOR” Broker Associate REALTOR” Broker | Managing Director
CalDRE#01077071 CalDRE#01806907 CalDRE#01225343 CalDRE#00618994 CalDRE#01372152 CalDRE#01217466

(i
MARK CHRIS MARK STACEY Jupy RHONDA
PETERSON PrYOR Ryan Supica TOLLNER WILLIAMS

REALTOR® REALTOR® REALTOR® SVP Operations/Broker REALTOR® Broker Associate
CalDRE#01977162 CalDRE#01750627 CalDRE#01458945 CalDRE#01421420 CalDRE#01830671 CalDRE#00432364

A Cornerstone in Luxury Real Estate for Over One Hundred Years

www.CarmelRealtyCompany.com = 831.622.1000
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Winning the Multiple Offers War

O ne of the most disheartening experiences when bidding on your forever home is losing to an offer from another house
hunter. It can be easy to take it personally, but the fact is the other offer made more sense to the seller.

When making an offer,
there are several tac-
tics you can leverage to
enhance your chances
of coming out on top.
After spending the hours
searching for the perfect
home for your family,
make sure to follow these
tips and earn the keys to
your new abode.
Is it In Acquire a Pre-
Approval Letter

Usually, the first step in
house hunting is obtaining
a pre-approved loan. This
educates buyers on their
price range before they
contact a Realtor. Being
pre-approved also can

give you negotiating pow-
er in a battle of multiple
offers.

Having this letter to show
the seller conveys your
commitment and that
you are a qualified buyer.
Don't stress too much
about other offers. If other
bidders don't provide a
pre-approval letter, it is
likely that the seller will
take them less seriously,
giving you the edge.
Impressing a Seller

Add a personal touch
to make an impression
on a seller. It is likely that
there are deep emotions
connected with the home

they are selling. Includ-
ing an introduction letter
expressing how you want
to make the house a home
can make you stand out.
Also, ask your Realtor
about the amount of
earnest money you should
offer. Different markets
will expect different offers.
The real estate experts
at Zillow recommend
offering at least 1 percent
to 3 percent of asking
price, depending on local
norms.

Be Prepared to
Spend More

While pre-approval and
playing on emotions may

(continued from page 14)

likely tax deductible.
Before taking the plunge
into homeownership, find
out the strength of your
credit score. If it is strong,
you can potentially use
it in your favor to score a
better interest rate from a
lender.

Creating an
Emergency Fund

With the new amount of
freedom of home owner-

ship comes sole respon-
sibility when an appliance
fails or your home is in
need of a repair. It is easy
to take this for granted
as a renter, as problems
are usually resolved with a
phone call to the landlord.
Now that these expen-
sive repairs fall on you, it is
crucial to have an emer-
gency fund in place. Ac-
cording to the American

Institute of CPAs, a suit-
able fund should sustain
you for three to six months
without any income.

When a major appliance
such as an HVAC sys-
tem breaks down during
extreme temperatures, it
is more than inconvenient
— it can be dangerous.
Having a backup fund will
prove invaluable.

Suite 205

Carmel, CA 93923

26352 Carmel Rancho Lane

jwsweeneyiv@gmail.com

831-521-9634 C
831-293-8356 O

CRD #282591

help in your offer war, the
bottom line is sellers are
looking for the biggest
return on their investment.

Therefore, you shouldn't
plan to make an offer on
a home at the top of your
budget. Give yourself a

little room to increase your
bid without getting in over
your head.

Beautiful Bay Views

GREAT INVESTMENT POTENTIAL

S

1293 Soto Street, Seaside + SotoOceanViews.com + $545,000

<

STACEY SCHRADER b

Building a Case for my Clients’ Dreams!

831.917.6081

SBSchrader@MontereyCoastRealty.com
CalDRE#01929589

e

REALTY

Moery
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MONTEREY PENINSULA HOME TEAM

WEARE HERE
10O HELP

SEARCHMONTEREYPENINSULAHOMES.COM
831.313.2289 | CALBRE#01715978
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KW Coastal Estates

% ¥ Susan Thomas grew up in Monterey County and currently resides in
" Corral de Tierra with her husband and two sons. Hardworking, focused, and
dedicated to excellence, she strives to represent the best in the real estate
industry. Her personal touch and commitment to superior service has resulted in
a loyal clientele. With Susan’s proven marketing strategy and strong negotiating
skills in their corner, buyers and sellers navigate their real estate transactions
with confidence.

2015 — Rookie of the Year

2015 - International Diamond Society Award

2016 — Top Agents for Silicon Valley, Santa Cruz and Monterey County, #56
2016 - International President Elite

Susan Thomas | 831-320-3119
susan.thomas@kw.com | CalBRE# 01336393

John G. Davi & Michael Davi

John G. Davi was born and raised on the Monterey
Peninsula and holds over 40 years of local real estate
experience. He is within the top three percent of all
Monterey County Realtors®, & his superior reputation
and unwavering loyalty to his clients is well known
throughout the local community.

John's son Michael joined his team in October 2017 after
spending six years working for a fast-paced marketing
agency in Newport Beach. He shares his father's passion
for the local real estate industry, and his extensive
experience in marketing and technology brings a
cutting-edge dynamic to the family business.

117 Pearl Street, Monterey

831-277-9988 » 831-277-0689
CalBRE #00626920  CalBRE #02038325

4 Locations to Serve You:

Carmel Carmel-By-The-Sea Pacific Grove Pacific Grove
26135 Carmel Rancho Blvd San Carlos 1 SW of Ocean 510 Lighthouse Ave 501 Lighthouse Ave
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Meet Sergio Silva

Sergio Silva

Realtor

CalBRE# 01766731
Ssilva005@gmail.com
831.320.2043

Sergio was born and raised in Monterey County, where he graduated a proud Chieftain
from Palma High school in Salinas. After high school, he worked as a mortgage planner
for Capital Funding. In 2006, noticing that the financial market looked unstable, he left
home financing and decided to work in his family business at Rocket Farms. After five
years in agriculture, he left Rocket Farms in 2011 and enrolled at Hartnell College in
Salinas, CA. In 2012, Sergio was hired by Keller Williams Realty Carmel. Sergio is a top
sales producer.

Currently Sergio is acquiring his Business Administration degree from Western Governors
University. In addition to working and going to school, Sergio loves to stay active in the
community. He has sat on the board of the Monterey County Young Professional Group
from 2011-2012, participates in can food drives, and volunteers for various nonprofits.
Sergio also sponsors basketball and softball adult teams and is a great team builder.

Local Expert Assistance in

Buying & Selling Real Estate

® Over 20 Years of Local Monterey

Peninsula Knowledge at
Your Assistance

® Providing Best in Class Marketing
& Analytics, Superior Negotiating
Skills, and Outstanding
Transaction Oversight

* Proudly Representing Buyers, Sellers,
and Investors for All Price Ranges

Contact Mark today to discuss your real
estate needs or to find out what your

current home is worth!

G. Mark Benetti, Realtor & MBA
DRE #01958095 / Office DRE #01980326

gmbenetti@outlook.com, 831.521.9450
www.montereypeninsularealestatepro.kw.com

Joy Jacobs and Jen Jacobs Boliger

Voted #| Best Real Estate Team for the Monterey Peninsula
Voted #| Best Real Estate Agent for the Monterey Peninsula

| A - =
A
iy

’

The Monterey Peninsula’s only award-winning
mother/daughter team since 2004...
Voted Best Real Estate Team 2016 & 2017 and
L Joy 831.236.7976 Best Real Estate Agent 2017 by Monterey Herald readers!

Voted Best Realtors® 2013, 2014,2016,2017
¥ Jen 831.241.1598 & 2018 by Monterey County Weekly readers!
| Joy@]JacobsTeamHomes.com

Jen@)JacobsTeamHomes.com

I | JacobsTeamHomes.com
| CalBRE #70003531
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Susan Spiegel
Realtor®
Harris & Hanley Group is a premier
real estate team serving the Monterey
Peninsula and its surrounding areas.
“Where Local Meets Luxury” describes Exceptional Skills
the custom, boutique experience clients ) o o
have working with this dynamic group. EXpert N pricing, negOtIatlﬂg,
Both Natalie and Shannon worked in . .
healthcare for over 10 years before marketlng and C|03|ng
earning their California Real Estate licenses. Since then, they have partnered together to
better serve their clients and expand their range of services. At Harris & Hanley Group, Exceptional Results
real estate is not just about houses, but about building trustful, cooperative relationships o
with people. There is a lot of emotion that comes with buying or selling a home and Award-WIﬂnlﬂg TOp Producer
the team at Harris & Hanley Group is exceptionally prepared to respectfully and .
compassionately manage that. Working as a team, you are always getting extra coverage sSince 2009
when needed...it's like a 2 for 1 speciall . .
Natalie and Shannon are both members of the National Association of Realtors, California Exceptlonal Service
Association of Realtors, and the Monterey Country Association of Realtors. They are both . . .
married with small children, have dogs, and like o “think outside the box.” They specialize Exceedlng client expeCtatlons
in firsttime home buyers, sale/buy combo transactions with contingencies, relocation

needs, and making all clients a top priority during their real estate transactions. :
Susan Spiegel, Realtor®

SSpiegel@kw.com

www.SusanSpiegel.com
831-915-5585

CalBRE #01469814 CalBRE #01980326
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UNPARALLELED LOCAL KNOWLEDGE

UNSURPASSED REAL ESTATE AGENTS

MARY AGUILAR

Broker Associate | M: 831.277.1073
Mary@maryaguilarhomes.com
CalBRE# 01341966

KATHLEEN HENDRICKS

Broker Associate | M: 831.917.0839
Kathleen.Hendricks@elliman.com
CalBRE# 01378614

STACEY PEAR

Realtor® | M: 831.316.1604
Stacey.Pear@elliman.com
CalBRE# 02047985

SALLY TUTTLE

Realtor® | M: 831.333.6448
Sally.Tuttle@elliman.com
CalBRE# 01856639

CAROL DUNCAN

Broker Associate | M: 831.277.3026

Carol.Duncan@elliman.com
CalBRE# 00962446

CELIA KEEFER

Realtor® | M: 831.277.1396
Celia.Keefer@elliman.com
CalBRE# 01879818

LISA PORCH

Realtor® | M: 831.521.0680
Lisa.Porch@elliman.com
CalBRE# 01305414

ALESSIA UCELLI

Realtor® | M: 831.521.7099
Alessia.Ucelli@elliman.com
CalBRE# 01896783

GEORGE FLETES

Realtor® | M: 831.521.4397
George.Fletes@elliman.com
CalBRE# 01960874

KAT MCCRYSTAL

Realtor® | M: 831.915.6879
Kathleen.Mccrystal@elliman.com
CalBR # 01463899

JAMIE ROTH

Realtor® | M: 831.915.9552
Jamie.Roth@elliman.com
CalBRE# 01911042

JACKIE WAYLAND

Realtor® | M: 831.262.3872
Jackie.Wayland@elliman.com
CalBRE# 02042465

ZAK FREEDMAN

Realtor® | M: 831.915.2082
Zak.Freedman@elliman.com
CalBRE# 01956633

MARILYN NERGORD

Realtor® | M: 831.206.8001
Marilyn.Nergord@elliman.com
CalBRE# 01467529

JANE SOTANSKI

Realtor® | M: 831.596.4830
Jane.Sotanski@elliman.com
CalBRE# 01207772

SHEILA MOYNIHAN WILSON

Realtor® | M: 831.778.4136
Sheila.Wilson@elliman.com
CalBRE# 01016155

CHRISTINE HANDEL

Realtor® | M: 831.915.8833
Christine.Handel@elliman.com
CalBRE# 01375876

MEGHAN O’CONNOR-AUGER

Realtor® | M: 831.288.1236
Meghan.Auger@elliman.com
CalBRE# 02029746

DALE THIES

Realtor® | M: 831.278.5936
Dale.Thies@elliman.com
CalBRE# 00980920

JACKIE WOODS

Manager | M: 831.905.5799
Jacquelyn.Woods@elliman.com
CalBRE# 00993194

@ DouglasEllimﬁi’i
REAL ESTATE

elliman.com/california

NEW YORK CITY | LONG ISLAND | THE HAMPTONS | WESTCHESTER | CONNECTICUT | NEW JERSEY | FLORIDA | CALIFORNIA | COLORADO | MASSACHUSETTS | INTERNATIONAL
© 2018 DOUGLAS ELLIMAN REAL ESTATE. EQUAL HOUSING OPPORTUNITY. @ 150 EL CAMINO DRIVE, BEVERLY HILLS, CA 90212. 310.595.3888
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Sharon

Smith
831.809.4029

ssmith@interorealestate.com

CalBRE#01780563

KELLY

WEIMER
408.674.4069

www.Kellyagent.com
CalBRE#01149825

WHAT ARE SHARON'S CLIENTS 422727 atbnt toer

“Sharon Smith is an awesome
realtor who is always positive
and extremely conscientious.
Her seemingly endless
amount of energy coupled
with her professionalism and attention
to detail sets her apart and distinguishes her from her competition.

Sharon worked tirelessly to sell our home. Besides listing
our property on-line, holding Broker’s Tours and open houses,
she also targeted specific markets and buyers that matched the
quality and design of our home. She never missed an opportunity
to highlight the distinctive features to potential buyers both
locally and in the Silicon Valley.

Sharon always kept us informed of the status of her
marketing efforts as well as other creative ideas to be
implemented. When our home sold, after we had moved out of
the area, she was always available and invaluable in preparing
our home for closing. We highly recommend Sharon and believe
anyone interested in buying or selling a home could not find a
better realtor.”

- Russ and Marce Weiss, Monterey, CA”

2737 BUNGALOW DR.

CARMEL BY THE SEA
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“It is with pleasure and gratitude
that I share comments on my
experience with Sharon Smith
in the listing and sale of our

home and purchase of our new

home. Sharon possesses all
the attributes necessary to be an excellent agent: she knows the
market extremely well, she is diligent and responsive and is both
very professional and personable. She clearly takes pride in
doing an excellent job.

Our experience at each phase of the sales effort was superior,
such as innovative efforts in developing prospects, useful insights
on pre-listing renovations/staging, effective showings and
proactive facilitation during the sale negotiations/due diligence
phases. All these tasks were accomplished with a noticeable
degree of competence, integrity and grace.

She represents Intero Real Estate and easily accessed their
strong resources, when needed. Sharon Smith has the perfect
balance of knowledge, drive and enthusiasm that will get the job
done for you.”

-Randy Vosti, Monterey, CA

(/1

» 3 BED

2.5 BATH

2075 SQ. FEET
» 3375 LOT

-

~

Built in 2016
Amazing Shea Home in the Dunes

Call for price

SARATOGA




Investing

By practicing solid
business techniques, in-
vesting in rental property
can become an incredibly
suc-cessful operation.
However, going in blind
and without thoroughly
researching a unit or its
location can have devas-
tating results.

When beginning your
career as a landlord, it is
important to start small
while learning the ropes. A
small single unit or duplex
is a great way to get your
feet wet. You'll be able
to see if this new role is
right for you, as it can be
more demanding than you
might think.

Choosing a Location
Before you begin your
hunt for your first rental
property, it is crucial to
choose a location that
will be in high demand of
renters. Choose an area
located near major high-
ways, cities or universities.
A unit in a prime loca-

in Rental Property

tion might carry a higher
expense than a place in
a desolate area, but the
higher price will put your
rental in the spotlight of
more interested parties.
When researching differ-
ent locations, pay atten-
tion to the average cost of
rent to get a good idea of
how your investment will
pay off. It is not feasible to
invest big money in a unit
that will barely bring in
enough income to cover
the mortgage, taxes and
insurance.

Becoming a Landlord

Being a landlord carries
much more responsibility
than scooping up proper-
ties and cashing checks.
Be prepared for phone
calls at all hours from
tenants concerning repairs
that require immediate
attention.

If it is in your budget,
you can consider hiring a
property manager to take
care of the more stressful

situations involved in rent-
ing out a property.

Landlords also are
sometimes faced with
unexpected vacancies and
damage caused to the
property by destructive
tenants. For your protec-
tion, be sure to meet with
an attorney to draw up a
lease and contract that
protects you from these
instances.

Planning for Vacancy
and Repairs

Before you invest in a
rental property, be sure
you have an emergency
fund set up to cover costs
of repairs and mortgage
payments during months
when you experience a
vacancy.

Remember, the day a
tenant moves out, the
property should imme-
diately be inspected,
repaired and advertised.
Every day the property sits
vacant costs money.

LAURA LASNIK
831.419.4035
lalasnik@gmail.com
lauracarmelbythesea.com
DRE 01132625

@ DAVID LYNG

ESTATE

REAL

pevi L qsql

Laura is proud to be a native of California
and she appreciates the beauty and qualities
of the Monterey Peninsula. The satisfaction
and the personal rewards she receives from
helping clients find homes in this remarkable
area has been her motivation during a
decade of real estate sales.

Laura’s commitment and dedication to
excellent client relationships is the key to
her real estate success. Laura’s thorough
communication and competitive spirit drive
her to negotiate superior results for her
clients. She prides herself on integrity and
professionalism and feels that combination
produces a win-win for all parties involved in
atransaction. Laura feels the DL professional
team and staff in Carmel adds great leverage

to her solid experience.

Amber Russell | Broker Owner ¢ 831.402.1982

amber@overthemoonrealty.com ¢ overthemoonrealty.com

LOCAL EXPERT « RESULTS « WHITE GLOVE SERVICE

Choose a locally owned brokerage that gives back
to the community and our military families.

CalDRE #01795810 e« Pacific Grove

AD

SPRE
YOURWINGS Sy

NATIONAL
ASSOCIATION of

5% of proceeds from each listing sold donated to a
college scholarship for graduating high school seniors
attending out-of-state colleges/universities.

26 Monterey Herald « www.montereyherald.com » Who’s Who in Real Estate, Monday, April 30, 2018

Vacation Rentals
Long Term Rentals
Real Estate Sales

fzeﬁ%erwee and prlme properties
Carmel and Pebble Beach




DEBBY BECK

DEBBYBECKREALTOR.COM

fezinke Upoue..

TO MY CLIENTS. | TRULY APPRECIATE YOUR TRUST IN ME

“It has been my pleasure to represent

you in your Real Estate Transactions”

Debby is a consistent leader in real estate sales on the Monterey

Peninsula with a reputation for tenaciously protecting her clients’

interests. Savvy negotiations and cutting-edge marketing
strategies join uncompromising integrity as the hallmarks of
Debby’s service. Debby is exceptionally well respected, not only [}

for her unparalleled professional track record and high ethical TOP PRODUCING AGENT
standards, but for being an honest, hard-working realtor who does AT DLRE IN 2017

absolutely everything in her power to ensure her clients’ success.

DEBBY BECI{ Debby’s extensive knowledge of the Monterey Peninsula real Al EOIEHEANE OB

831 .91 5.971 O estate market is unparalleled. Her clients consistently seek her HIGHEST TOTAL NUMBER
BROKER ASSOCIATE advice and trust her judgment on their real estate investments. OF TRANSACTIONS

Debby prides herself on giving all of her clients, both individual
CRS®, GRI®— DRE 01747647
and institutional, the most precise and up-to-date feedback on

211 Ave, Pacifi .
Grand Ave, Pacific Grove the state of the market, its trends, comparable sales and property

debbybeckrealtor@gmail.com values, giving them a realistic outlook on what they can expect to
debbybeckrealtor.com achieve in foday’s market.

duPont IEI DAVID LYNG ERURY
REGISIRY REAL ESTATE AN
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TASTE 2018 THANKYOU

Together, the following Sponsors, Contributors, Committee Members and Restaurants/Caterers
helped raised over $24,000 for college scholarships for Seniors throughout Monterey County.

VIP SPONSOR: Sotheby's International Realty ~ $2500 Contributor: Rebecca Wolf Amold Alvarado Street Brewery & Gril
PLATINUM: Coldwell Banker Del Monte Realty - $500 Contributor: Coldwell Banker Gay Dales Basil Seasonal Dining
GOLD: MLSListings, Inc $200 Contributor: Geoff Arnold Cafe Bistro

GOLD: Treehouse Mortgage Photographer: Monterey Bay Virtual Tours Carmel Valley Roasting Company

GOLD: Blue Adobe Mortgage Committee: Ben Beesley Gusto Handcrafted Pasta & Pizza

GOLD: David Lyng Real Estate Committee: Deanna Pond Irie Catering

GOLD: Douglas Elliman Real Estate Committee: Renee Garner Kona Jerry's BBQ Catering

GOLD: Synergy One Lending “Team Hawk” Committee: Dana Hudson La Balena

SILVER: Shankle Real Estate Committee: Lori Jakubowski La Plaza Bakery

SILVER: StressFree TC Committee: Sam McLeod 0Old Fishermans Grotto

SILVER: KW Coastal Estates Committee: Dean Provence Pacific Coast Catering

SILVER: Monterey Coast Realty Committee: Danette Roberts Plaza Linda Mexican Restaurant

SILVER: Women’s Council of REALTORS® Committee: Daniel Rodriguez Portobellos

SILVER: Monterey Peninsula Home Team Committee: Christine Riise RG Burgers, Inc.

SILVER: Kal Financial Committee: Doug Toby Rio Grill

SILVER: Century 21 Showcase REALTORS®  Committee: Manelli Thompson The Events by Classic Group

SILVER: Wells Fargo Home Mortgage Committee: Liz Williams Vivolo's Chowder House

SCHOLARSHIP FUNDRAISER

Serving Monterey County Since 1956

» Sewer & Drain Lines Cleared
* Hydro-Jetting » Televised Sewer Lines
* Grease Trap Pumping & Maintenance
* Septic Systems Pumped, Serviced, Repaired & Installed

Specializing In

REAL ESTATE SEPTIC TELEVISED SEWER

AND

TANK INSPECTIONS LATERAL INSPECTIONS

www.psts.net

— Monterey Salinas ——

831-659-2465 |  |831-422-7324

73 W. Carmel Valley Rd. Unit #28 « Carmel Valley 93924
St. Contr. Lic. #494738

MOVING
is for the birds...

SO...Why not
LETUS DO IT

MOVING & STORAGE

Past Recipient of the
Monterey Peninsula Chamber of Commerce

BUSINESS OF THE YEAR AWARD

Local, Long-Distance and
International Moving
Full Service and Do-It-Yourself Options
Trained and Uniformed Personnel

Owned and Operated since 1972
by Your Neighbors the Cardinale Family

CALL FOR A FREE ESTIMATE

(831) 632-4100 » CardinaleMoving.com

Monterey Peninsula
info@CardinaleMoving.com
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SETTING THE STANDARD IN
AFFORDABLE AND LUXURY HOUSING

8320 Vista Monterra, Monterey, CA
Brand New and exciting! This sumptuous contemporary
home, designed by Silverie and Associates, is a
Masterpiece! Sited on a captivating, private 2.67
acre promontory lot, the soft exterior Mediterranean
architecture melds beautifully with dramatically bold
and luxurious contemporary interiors.

201 Cannery Row, Monterey, CA
The Villas at Cannery Row offer the worry free & luxurious lifestyle you have been
waiting for. Offering 2 bedrooms + office/den, chef style kitchen with expansive solid
marble island with waterfall edge & bar seating perfect for entertaining. Enjoy the
spacious yet warm great room or meander fo the outdoor living area complete with
fire pit and custom furnishings. Two extravagant bathrooms adorned with marble,
limestone, and multiple shower heads, spacious dining area, & in-suite laundry.

-y . T ‘

Silverie Properties designed and built by Silcon Constructors Inc

Quality Design + Build
(831) 392-7788 ¢ www.silconconstructors.com
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COLDWELL BANKER DEL MONTE

TIM ALLEN  SOCIETY OF EXCELLENCE

831.214.1990 ¢ tim@timallenproperties.com
TimAllenProperties.com ¢ CalRE# 00891159

#8 Coldwell Banker Agent in the Nation!
#2 Coldwell Banker Agent in Monterey Bay/Silicon Valley for 2017
#3 Coldwell Banker Agent in Northern California for 2017

. Specializing in high-end properties with Coldwell Banker Del Monte Realty, Tim has long
been known as one of the most successful real estate agents on the Monterey Peninsula. A
consistent award winner and ranked in the top 10 Coldwell Banker agents nationwide each
|| year since 1997, he has earned his reputation for his integrity, ethics, and proven results.

| Born and raised in the Pebble Beach/Carmel area, Tim has been a full time Realtor for
nearly 30 years. He combines passion, talent, work ethic, a powerful network and teamwork
to create a formula of success for hundreds of clients. Tim has built his business with great
care and attention to a single goal — his client’s total and complete satisfaction.

LUCIE CAMPOS ¢ SOCIETY OF EXCELLENCE

831.596.6118 * mamalu369@aol.com
LucieCampos.com ¢ CalRE# 01345594

#7 Coldwell Banker Agent in Monterey Bay/Silicon Valley for 2017
#21 Coldwell Banker Agent in Northern California for 2017

As a REALTOR® and member of the Coldwell Banker Society of Excellence, | want you to
know what working with me means; it means commitment to 100% satisfaction for you, my
clients. | never stop working for you. Real Estate is not just a job for me, it is my passion! This
passion has helped me to become the number one female Coldwell Banker real estate agent
on the Monterey Peninsula for the past fourteen years running. The finest compliment | can
receive is a referral from you.

Trust and dedication to my clients are virtues | have built my career around and | am excited
to demonstrate to you the advantage of working with an internationally qualified sales
associate who is ranked in the top 1% of Coldwell Bankers Associates worldwide.
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COLDWELL BANKER DeL MONTE

We are proud to recognize the accomplishments of the Coldwell Banker Monterey Peninsula Top 100 Independent Sales Associates for 2017. Their
commitment to excelling in their profession and providing their clients with the highest level of service is commendable. They are hallmarks of the Coldwell
Banker name and reasons why Coldwell Banker continues to be the #1 choice and most trusted name in real estate for so many people.

INTERNATIONAL PRESIDENT'S ELITE

Kim DiBenedetto
831.601.9559
CalRE# 01278679

831.521.1105
CalRE# 01381267

Paul Hollingsworth

The Heinrich Team

831.915.7415
CalRE# 00584641

INTERNATIONAL DIAMOND SOCIETY

Chris & Carrie Baumgart Tom & Annette Bruce

831.717.7156
CalRE# 01453222

Julie Vivolo Davis
831.594.7283
CalRE# 00930161

Suzanne Pelkey
831.206.3359
CalRE# 01512847

831.277.7200
CalRE# 00804595

Liam Doust
831.915.0065
CalRE# 01874247

Pamela King-Peres
408.485.6522
CalRE# 01024153

The Kris Butler Team

831.915.8330
CalRE# 00872084

Randi Greene
831.869.8325
CalRE# 01511285

831.320.6382
CalRE# 01147233

William Smith
831.402.5302
CalRE# 01064866

Karen Calley
831.809.0532
CalRE# 00940011

Mark Lord
831.241.4409
CalRE# 01511285

Jeanne Smither Osio Heidi Linkenbach Short

831.601.6504
CalRE# 01895874

INTERNATIONAL PRESIDENT’S CIRCLE

Bonnie Biorn
650.888.0846
CalRE# 01085834

Sylvia Brugman
831.917.1680
CalRE# 01404022

Alex Heisinger
831.392.6411
CalRE# 01899815

Yvonne Hubbard
831.320.6391
CalRE# 01239431

Buff LaGrange
831.594.6566
CalRE# 01264147

Anita Madison
831.277.5256
CalRE# 01501785

Joy Welch
831.214.0105
CalRE# 00902236

INTERNATIONAL STERLING SOCIETY

Jim Winterbotham
831.915.3540
CalRE# 00550616

Maureen Cotton
831.521.2647

CalRE# 01153769 CalRE# 01181084 CalRE# 01498609 CalRE# 01829848 CalRE# 01883059

Ann Freeman
831.594.5939

Michele Henderson
831.277.9022

Tammy LaSala
831.915.2109

Sharon Matthams
831.320.4161

Olga Menendez Saundra Meyrose Robin Stelle Steve Wilson
831.277.4214 831.596.7300 831.224.2384 831.247.2026
CalRE# 01245314 CalRE# 00887320 CalRE# 01812100 CalRE# 01317654

YOU'LL FIND THEM AT COLDWELLBANKERHOMES.COM
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